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AHAJIN3A EJIEMEHATA MAPKETUHT' MUKCA HEJIPBHUX
IIYMCKHUX ITPOU3BOJA Y OBJIACTH HEHTPAJIHE CPBUJE

M3Box: ¥ ckiany ca mpoMeHaMa [MJbEBa ra3jioBarma IyMama, y3pOKOBaHHM CO-
LIM0-€KOHOMCKHM pa3BojeM, Y IOPAcTy je TPaXiba 3a KBAJIUTETHUM POU3BOANMA
6uosomkor nopekia. Mako ce HenpsHu mymcku npoussoau (HAIIIT) cakynbajy
1 KOPHUCTE TeHepalfjamMa, TeK MOCIebUX JCIeHH]ja yOUeH je BUXOB 3Ha4aj. [{nib
pana je aHanM3a MapKeTHHIIKHX CTpaTeruja mpemnyseha koja ce 6aBe mpepagom u
nuctpudynujom HIIIT sa moxpyudjy nentpansor gena Cpouje. 360r cienndpuy-
HOCTH M CBEOOYXBaTHOCTH IpoOieMaTHKe, MIPUMEmhEeHe Cy Pa3IMYUTe ONIITe U
noceOHEe METO/Ie M TeXHHMKE HCTPAKHMBama, a K0je Ce KOPUCTE Yy HCTPaKUBaIby
enemenara MapkeTuara. A’'WOT ananuza npumemeHa je y [HUJby KBaIUTCTHH]ET
TyMmauema pesynrara SWOT ananusze. AHKeTa je cripoBeieHa Meh)y Maum u cpea-
BUM IIpeny3ehnma, koja ce 6aBe mpepanom u mracmanoM H/IIIL, na Teputopuju
nentpanne Cpouje. McrpaxxnsameM cy o0yxBaheHu Haj3Ha4YajHUjU GHHATHH ITPO-
W3BOJIH, (bUXOBE IICHE, BUIOBU IPOMOILIH]je U CTPYKTypa KaHaja TUCTPUOyLHje.

Kiby4He peun: HeIpBHU IIIYMCKH ITPOU3BOIH, MAPKETHHT, MaJjla U CPEetha pey-

3eha, mentpamnna Cpouja

ANALISYS OF MARKETING MIX ELEMENTS OF NON-WOOD FOREST
PRODUCTS IN CENTRAL SERBIA
Abstract: Demand for high-quality products of biological origin has been increas-
ing, in accordance with changes in objectives of forest management, which are
caused by socio-economic development. Although non-wood forest products (NW-
FPs) have been collected and used for generations, only in recent decades their im-
portance has been recognized. The aim of this paper is to analyze marketing strat-
egies of companies involved in processing and distribution of NWFPs. Due to the
specificity and comprehensiveness of the problem, the various general and specific
methods and techniques, which are used in the study of marketing elements, have
been applied. A’WOT analysis was applied in order to better interpret results of
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SWOT analysis. The survey was conducted among small and medium enterprises
dealing with NWFPs in central Serbia. Conducted research determined the most
important final products, prices, types of promotion and structure of distribution

channel.

Key words: non-wood forest products, marketing, small and medium enterprises,

central Serbia

1. YBOJ

3Hayaj v JONPHUHOC TPAIUIIMOHAIHOT IIYMapCcTBa M MPOM3BOAA O APBETA €KO-
HOMCKOM Pa3B0jy BeoMa Cy 100po Mperno3HaTH, moceOHO y pa3BujeHUM 3eMibaMa. Mely-
THM, Y€CTO CE JI0JIa3H JI0 MOrPEIIHOT 3aKJbyYKa JIa IIyMe HEMajy eKOHOMCKY BPEIHOCT,
YKOJHKO ce He KOPUCTE 3a MPOU3BOAY apBera. Mnak, kopumheme HJIIIIT moactiye
pa3Boj JIOKaJIHE €KOHOMHM]E, Y3 OUyBakhe €KOCHCTEMA U OMOJMBEP3UTETA U MPECTABIbA
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Ba)KHY KOMIIOHEHTY JKHBOTa CHPOMAIII-
Hor craHoBHuiTBa (Subedi, 2003,
O’Brien Mee, 2009, Vuletié et al.,
2009). Ilopex Tora, TpXKHWIIHA BpPEI-
noct HJAUIIT u 3axTeBu 3a HUMa y
CBETY y 3HATHOM CY TOPAacCTy MOCie-
BUX JICLIEHH]a, AU TIPUXO/IHU OJ1 IPBETa
omanajy y HeKMM moapydjuma. To je
MOJICTAKJIO HAYYHY U CTPYYHY jJABHOCT
na ysmy y o63up Bpemnoct HJIIIITIT
(Keca et al., 2009).

Nako je morpaxma 3a HJLIIT
y HOpacTy, BUXOB IMOTIYH TPXKUIIHU
MOTEHIIH]jaJl JOIll YBEK HUjE JOCTUTHYT.
Jeman on BakHUX mpobiema mpencra-
BJba YCIICITHO CIIPOBONECHE MapKETHH-
IIKUX aKTUBHOCTH, TIPE CBera 300T y1a-
JCHOCTH MPOM3BOlaya KOju ce Hajase
y pypaiHuM oblacThMa U MOTpoIIaya
JIOUMpAHUX y ypOaHUM cpenrHaMa
(Pettenella et al., 2007).

VY3aumajyhu y o003up 3Hauaj
HUIII, ka0 v YNKCHUITY 1A j& BBUXOBO
kopumhemwe y mymapctBy CpOuje ne-
JUMHUYHO 3aHEMapEeHO y OJTHOCY Ha KO-
pumheme 1pBera, Tpedaso Ou yTHua-
TH Ha MPOMEHY OBOT OJIHOCA, IIpUMe-
HOM OJroBapajyhnx MapKeTHHIIKUX
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cTpareruja. Y cKiIagy ca TUM, TJIaBHH IHJb HCTPAKNBAaKba j€ CTHIIAkE Ca3HAmba O OCHOB-
HUM ejeMeHTHMa racMana nocmarpanux HJIUIIT ma moapydjy nentpanne Cpouje,
Ha OCHOBY aHaiu3e mpenyseha, koja ce 60aBe BUXOBOM IIPepasioM, Ka0 U M3HATAKEHE
IIPUOPHUTETA y MPUMEHH PA3IUUYUTUX MAPKETUHIIKUX aKTUBHOCTH. CBpXa UCTpa)K1Ba-
Ba je /1a ce M3HaJaXemeM MOryhHOCTH 3a MOo0OoJblIamhe MapKETHHIIKUX aKTHBHOCTH
npenyseha o6e36enn 6osbn mocnoBHu edekar. [IpeameT McTpaxxkuBama Cy IiiacupaHe
KOJIMYMHE, 1IeHe, HAYMHU MPOMOIIMje U KaHaimu auctpuOyuuje nocmarpanux HJIITT
(TypMBE, IIYMCKH IIJIOI0BH M OCMATpaHy (PMHAIHU MPOU3BO/IHN O] IIYMCKHX TJIOZ0BA).

AHanu3upaHa npenyseha Hamaze ce y nentpanrHom nery Cpouje, y rpagoBuMa
KpasseBo, Kpymresan, Kparyjesan n l'opmyu Munanosan (kapta 1). lllyme npencrasiba-
Jy u3y3eTaH MOTEHIMjajl OBOT MOAPYYja, A je U3 TOT pasjiora u ogadpaHo 3a crpoBole-
€ OBUX HCTpaKMBama. Takole, MOMTO y NIYMCKUM €KOCHCTEMHMA y HaBEIHOM IOJ-
Py4jy pacte BeIHKH Opoj pa3InIUTHX BPCTA JIKOBUTOT M ApOMAaTHYHOT OMJba, IIYMCKHUX
IJI0/I0BA U IJbHBA, Mel)y JIOKaJIHUM CTaHOBHHILTBOM ITOCTOjH JIyTa TpaauIinja Kopuiihe-
Ba OBHUX MPUPOIHUX pecypca.

2. MATEPUJAJI 1 METO/

VY cknany ca mpupoaoM podiieMa i [UJbEM HCTPaXKHBamka, y pary cy IpUuMEHheHe
pa3IMYKTe OIIITE U MOCEOHE HAyYHE METO/IE. Y UCTPAKHUBAKY Cy NPBEHCTBEHO KOPHII-
hene MeTo/IE KOje ce KOpUCTE y U3yuaBaly MapKeTHHIa, a OJHOCE Ce Ha TPOU3BO/I, IICHY,
TIPOMOIIH]Y ¥ TUCTPUOYIIH]Y.

Taxohe, mpumemeHa je xubpunaa Bapujanta SWOT ananuse, T38. AWOT ana-
mm3a (Analytic Hierarchy Process in SWOT analysis), koja npeicTaBiba KOMOMHALIN]Y
aHAJIMTUYKOT XHjepapxujckor nporeca (Analytic Hierarchy Process - AHP) u kinacuune
SWOT anamuse. AHP je npBu nedpurncao Caru (Saaty, 1980), a mpeacrasspa jequy on
MeToza 3a nopelemse u paHTHpame aaTepHaTnBa y rnpodiemuma omryunsama. SWOT
aHaJIM3a IMpeJCTaBJba HHCTPYMEHT KOJU CE KOPUCTH 3a aHaJU3y MHTEPHUX M €KCTep-
HUX OKpYXKema mpeay3eha, y Muiby MogpIIke y cTparemkom omryunBamy (Hill, West-
brook, 1997). Y AWOT anamusu, AHP je unrerpucan y SWOT ananu3y. Llnss npume-
HE OBOI XHMOPHIHOT METO/Ia je MOOOJbIIAKE KBAIMTATUBHUX MH(POPMAIIHja y MPOLECY
cTpaTemikor miaanupama. Jlooheme y Besy AXIT u SWOT ananuse gonpruHOCH aHa-
TUTUYKOM ofpehuBamy mpuoputeta, 3a ¢pakrope ykipydene y SWOT ananm3y u 9nHU
uX nponopuuoHasHuM 1 yrnopeausuM (Kurttila ez al., 2000, Pesonen et al., 2001).

VY oBom ucrpaxusamwy, AHP je 3amemen ca Simple Multi-Attribute Rating Tech-
nique (SMART) metonom (Edwards, 1971). Y nopehewy ca AHP, oBa meToaa je jemtHo-
CTaBHHja 3a yrmoTpeOy M YIMHU jaCHUjUM Topehere 3Hauaja mojefnHNX (PaKkTopa OmIIy-
yuBama. 13 Tor paznora je SMART merTozna noroznHuja 3a cutyanuje y Kojuma 1ocToju
BEJIMKHU OpOj KpUTEpUjyMa MM aJITEPHATUBHUX OIJIyKa Yy Je(UHUCAIY NPHOPUTETA.
3ajeqHuYKa KapakTepucTuka cBuxX BapujanTu SMART Metona je [UpeKTHO HYMEPHIKO
ouemuBame. [IpuiinkoM oBor uCTpKnBama, kopuirhenaje sepsuja SMART metoze y kojoj
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ce oxpehen Opoj moena (MakcumanHo 100 moeHa) moaesbyje CBAKOM €IEMEHTY OITyKe,
oIHOCHO cBakoM of paxTtopa SWOT ananmse, y nujby yKa3uBama Ha pelaTHBaH 3HAYA]
mojenHUX pakropa. AWOT ananusa je ypaheHna Ha cienehn HauwH: a) CIpoBeeHA je
crangapaaa SWOT ananmsa; 0) cBakoM QakTopy je noaesbeH oapehen 6poj moeHa, y 3a-
BHCHOCTH Off 3Ha4aja U B) Pe3yJITaTH Cy aHAIU3UPAHU U TpapUIKU TPEICTaBIFEHH.

3a notpebe popmupama 6aze nomaraka, kopuinheHa je METoJa UCIIUTHBAbA, a
Kao UCTpaXuBadykKa TCXHUKaA aHKETA. Y tom CMHCITY, KOpI/IHIheHI/I Cy nmoganu nmpeacTaBHU-
ka Manux u cpenmux npeayseha (MCII) koja ce 6ase mpepagom HJIIIIT y uetupu rpa-
na (Kpymesau, Kparyjesan, Kpasmeso u ['opmsu MunanoBaiy) Ha moapy4jy LEHTpaIHEe
Cpouje. YkymHO je aHamu3upano 15 npenyseha, icTpax uBame je CIPOBEACHO MOYSTKOM
2010. ronune, a mogaiy ce ogHoce Ha nepuon ox 2004-2008. roguHe. AHKETHH YITUTHHUK
ce cacTojao M3 KOMOMHAIIM]e OTBOPEHHUX M 3aTBOPCHUX MTUTaba, a 00yXBaTHO je IeT IrpyTia
MUTakba: OMIITH MOAALM O Tpeay3ehy, MUTama Koja ce 0JJHoCce Ha Mpon3BoJ (HabaBKa cu-
pPOBHHA U TJIacCMaH UHAIHUX POM3BO/IA), MUTAA KOja C€ OJIHOCE Ha IICHY NPOU3BO/A,
MHATamka Koja Ce OHOCE Ha HAYMHE BPIICHA MPOMOIH]e U KaHaJe TUCTPUOYIH]E, KAao U
nuTamba Kojuma cy o0yxBaheHu yciioBu mocioBama 1 Hajuenhu npo0seMu ca KojuMa ce
npenysetHuir cycpehy. Tako qoOHjeHM MPUMapHU TOAANK Cy oOpaljeHu y oarosapa-
jyhuM cTaHgapaHUM MporpaMuMa 3a CTaTUCTUYKY 00pany. [lopex Tora, kopumiheHu cy
" CCKYHOApHU Mogaly U3 UHTCPHUX NTOKyMCHaTa MI/IHI/ICTapCTBa KUBOTHE CPCAUHE U
MPOCTOPHOT IUIAHUpaka 1 3aBoja 3a 3amTuTy npupojae Cpouje.

3. PE3YJITATH

[Ipema pesynTaTimMa aHKeTe, cBa ipeny3eha ce Haase y MpUBaTHOM BJIACHHUILTBY.
Ha Tepuropujama onmruae ['opmr MunanoBan u rpaga Kpajeea, aHkeTHpaHa Cy 110
Tpu npexnyseha, koja ce 6aBe mpepagoM AUBJBUX IUIOZ0BA U TJbHBA M TPOU3BOIEHOM LTy M-
ckor Meaa. Yetupu npeayseha cy ananusupana Ha TepoTOpuju rpajga Kpyiesua, a wu-
XOBa MPETEeKHA JETaTHOCT je Ipepaja IJbUBa M JUBJBHUX IUIONOBA. AHKSTHpaHa Ipe-
ny3eha Ha Teputopuju Kparyjesma (ykymHo 5) 6aBe ce mpepaJoM IJbHBa U JICKOBHTOT
OuJpa ¥ IPOHM3BOIHOM MeEa.

[Ipemy3eha HEIOBOBPHO KOPHCTE MPOU3BOAHE KANAIIUTETE, C 0O3MPOM J1a je TIpo-
cedaH HMBO BUXoBOT Hckopuihema (51%) musak. [Ipenyseha koja ce 6aBe mpepanom
nevypaka MaKCUMaJIHO KopucTe npepaane kananurere (90%), 10K je cTeneH NCKOPHII-
hema kamanuTeTa 3a Mpepaay JIEKOBUTOI M apOMaTHYHOr Omiba M 1utogoBa 72%, a 3a
MIPOU3BOIbY U ITpoAajy Meaa 68%.

[Tanera nponsBona aHanu3upaHux npenyseha je pasnoppcua. Hajsnauajuuju pu-
HAJIHU IPOM3BOM CYy CBEX M CYBH Bpram M JIMCUYAPKa, Bpram U JUCHYapKa y cajlaMypH,
MeJI, MJIeY, TPOIIOJIUC M JUJSTSTCKHU J0MAIId HCXPaHH (MEIIaBUHE Me/Ia U JICKOBUTOT OH-
Jba), yJb€ KJIEKe, [IeM O IINIIKa, MELIaBUHE Yaja, JeKOBUTO U 3a4MHCKO OUJbe.

OTKyIHE CTaHWIE CHPOBHHA OOMYHO Ce Hajla3e y HEeMOCPEAHO] OMU3MHU Tpe-
nyseha, ainu u y ynajbeHuM MecTuMa. [Ipeny3eTHUIM HaBOJE 1a Ce OTKYITHE CTaHUIIE
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meuypaka Hanase y [loxkapesiy, Jleckoiy, [Ipokymsy n Jbury, kao n'y Kpymesmy. Camo
JETHO OJ1 BUX je HaBeJIo Jia ce 0aBM caMOCTAITHUM OpameM U CaKylJbambeM JICKOBHUTOT
OnJba M AMBJBUX ILJIOIOBA.

Tadena 1. CTpyKkTypa U KOJHMYHMHA OTKYIJbCHUX NPOU3BOAA Y CHPOBOM CTamby, 3a MEPHOI O
2004-2008. rox.
Table 1. Structure and quantity of purchased raw products, for the period 2004-2008

Kosmyuna (y 1)
Tpousson Quantity (in 7)
Product
2004. roxa. | 2005. roa. | 2006. roa. | 2007. roxa. | 2008. roxa.

Bpraw 110,0 140,0 190,0 170,0 200,0
Boletus edulis
JIncnuapka
Cantharellus cibarius / 10,0 60,0 30,0 60,0
ansorr 2,0 3,5 4.8 6,0 8,0
Agaricus sp.
byrosata 0,2 0,3 0,45 0,55 0,8
Pleurotus ostreatus
JIekoBUTO OMIbE U JUBJBY IJIOLOBU
Wild herbs & fruits 22,2 27,5 432 43,9 262,3
Mex 50 6,0 9,0 7,0 8,0
Honey
Hosen / 0,192 0,192 0,192 0,192
Pollen

U3Bop: opurnnai (aHKeTa)

Haronumimem HuBoy, npenyseha otkymibyjy 471.000 kg ropuBa u 276.500 kg neko-
BHUTOT OMJba U IyIofoBa . Y Tabenu 1. MpuKa3aHM Cy CTPYKTypa U KOIMYHMHE TPOU3BOIA,
Koje Cy aHaJM3upaHa rnpeay3cha HabaBspana y CHpOBOM CTamy, y iepuoay ox 2004-2008.
roguHe. Hajsehu yneo y OTKyIJbEHUM MPOU3BOIUMA, Y TOCMATPAHOM MEPHONY, UMajy
TevypKe, pH 9YeMy JOMHHHUPA OTKYH Bprama.

EKCIOHEHIIMjaIHU PErpecHOHU MOJISTTH TPEH 1A PAcTa OTKYa MOjeJUHIX IPOU3-
BOJIa Y CHPOBOM CTamy, OMJIMKYjy CE BPJIO jaKUM KoeduildjeHToM Kopenanuje (R) u

"V nepuony 2007-2009. roa. Ha noapy4jy UCTPaXkKUBama, MUHHCTAPCTBO KUBOTHE CPEAUHE U
[POCTOPHOT MJIaHUParba U3/aJI0 je J03BOJIE 32 KOMEPIHjaIHO CaKyIlJbakbhe IJbUBA Y YKYITHOj KO-
muanay ox 3.033.050 kg u nmo3Bose 3a KoMepuHjanHo cakymbame 752.000 kg nexoBuTor OMIba
U IuBJBHX iogoBa. JlozBoise cy m3nate 3a ciexehe Bpcre TibuBa: Bpraw (Boletus edulis), nu-
cuvapka (Cantharellus cibarius), upHa tpy0a (Craterellus cornucopioides), pyjauua (Lactarius
deliciosus), cynaua (Marasmius oreades) n ipHau netwu Taptyd (Tuber aestivum). Bpcre neko-
BUTOT M apOMAaTUYHOT OMJba U ANBJBUX IIJI0JI0BA, 32 KOj€ CY M3JaTe 103BOJIC Y HOMEHYTOM IIEPHO-
ny cy: 6opoBuuna (Vaccinium myrtillus), 30Ba (Sambucus nigra), mumnak (Rosa canina), mrymcka
jarona (Fragaria vesca), kynuna (Rubus fruticosus), manuna (Rubus idaeus), cpemyun (A/lium
ursinum) u apeH (Cornus mas).
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CUTHU(HUKAHTHAM TapaMeTpuMa a u b (tabena 2). Monenu mokasyjy Aa je OTKyH CBUX
BpCTa nevypaka y nopacry, pu 4eMy je Haj3HauajHuje noBehame oTKyna jgucuvapke, y
mpoceky 3a 98% Ha TonuIIkBeM HUBOY M MIaMNHB0HA (Y mpoceky 3a 33,1% rogumme).
OTKyN JEKOBUTOT OMJba M JAMBJBHX IIJIOAOBA PacTe y MPOCEKY 3a 54% Ha TOTUIIHEM
HUBOY. HajHMXu ropact Ha ToIMIIBEM HUBOY HMa OTKYII rojieHa (3,5%).

Ta6ena 2. EneMeHTH €KCIOHEHITH]aJIHOT PErPECHOHOT MOJIENIa TPEH 1A IIOCMAaTPaHUX OTKYTIJbe-
HUX MPOHM3BO/IA Y CHPOBOM CTamy
Table 2. Elements of an exponential regression model of trend of purchased raw products

IIpoc. roxa.
I CTONA pacTa
pou3Boa
Product In Lina) b ) R F | Avrg. annual
growth rate
%
Bpramw

Bolotes edulis 273,74| 343 0,139 349| 0,896 12,20 13,9

JIlucuuapka

Cantharellus cibarius -1962,62| -3,07| 0,980| 3,08| 0,871| 947 98,0

Wavmnuzsomn ~662,83| —9,23| 0,331 925| 0,983 85,56 33,1
Agaricus sp.

byxosasa ~197,59 | -13,90 | 0,099| 13,92 | 0,992193,80 9,9
Pleurotus ostreatus

JIekoBUTO OMIbE U IUBJIHU

TT0/T0BH ~1.080,64| -3,15| 0,541 316 0,877| 998 54,1
Wild herbs & fruits

Men 217,56| ~1,92] 0,109| 1,93 0745 374 10,9
Honey

Honen 7032| -173] 0,035| 173] 0,707 3,00 35
Pollen

H3Bop: opurunan

[IpousBoau ce yriiaBHOM IIacupajy Ha pomahe TpxkuiTe, T0K caMo 6 o1 aHaJIH-
supanux 15 npenyseha n3Bo3u monynpou3Boe U puHamHe MpousBoze. [ TaBHU U3BO3HH
IIPOU3BOJIM Cy Neuypke (cBexke u npepalene), 6oposauna, cuphe apena u munka. Y Ta-
6enu 3. 1 Ha TpaduKOHyY . MpHKa3aHa je CTPYKTYpa MPON3BO/Ia IIaCHPaHuX Ha noMahe,
OJIHOCHO MHOCTpaHO Tpxuite, y nepuoay 2004-2008. ronuse.

EKCIOHEHIIMjaIHU PEerpecuoHd MOJIeN TPeH/ia MiiacMaHa (GUHAIHUX TPOU3BOJA
Ha jomahie TpxkuiITe, NprKa3aH y Tadeiau 3 mokasyje 3Ha4ajHO MPOCCYHO TOAUIIHE 10-
Behame mracmana cBeskux Bprama (60,04%), mucuaapku (70,49%), cMp3HyTE OOpOBHHIIE
(163,65%) u cuphera apena u munka (156,66%). Ilnacman nekoBuTOr 61UJba C€ MPOCEUHO
roauuime nosehasa 3a 9,53%, nok je mpoceuHo nosehame MelIaBrHa Yaja HeITo Behe n
n3HocH 12,76%. Ha ropumrmem HUBOY, TuTacMaH (GHHATHUX MPOM3BOIA O] IAMITHE0HA
poceyHo pacTe 3a 17,76% u Aymo je HIKH y OJHOCY Ha moBehame OTKyIa OBE BPCTE
[JbUBA.

88



AHAJIN3A EJIEMEHATA MAPKETUHI" MUKCA HAILIIT Y OBJIACTH...

Ta6eaa 3. Konnunne u BpcTe GUHATHUX TPOU3BO/A IIACHPAaHUX Ha TpxkuinTe Cpouje
Table 3. Quantities and types of final products placed to Serbian market

Mixture of tea

Jen. mepe Kosmmuuna
IIpounsson Meas. Quantity
Product .
unit  {2004. roxa.|2005. roa.|2006. roa.|2007. rox. 2008. rox.
CBex Bpram
Boletus edulis ! / / 4 4 8
Cpexa cuyapka
Cantharellus cibarius ! / / > 7 1
MapHiHpaiit WaMIIHEL Ol t 20,0 30,0 33,0 35,0 45,0
Marinated Agaricus sp.
Mapunupana GykoBaya
Marinated P. ostreatus ! 1.0 1.0 1.0 1.0 1,0
Cupyn Goxsuue L 0,5 0,5 0,7 1,0 1,0
Plantain syrup
(Crpyn kopnuse L 0,20 0,20 0,30 0,35 0,38
Nettle syrup
Cuphe Bipe jabyke L 300,0 | 3000 | 3000 | 4000 | 500,0
'Wild apple vinegar
Cuphe npena u wurka I / / / 100,0 250,0
Cornus & dogrose vinegar
Men t 10,1 11,6 12,5 11,1 12,2
Honey
OCT. MYETHELU TPOU3BOIH
Other bees’ products t 0,347 0,341 0,341 0,334 0,339
CylleHH munaK
Dried dogrose ! / / / / 8.0
lew on wmmia ¢ / / / / 1.0
Dogrose jam
/InBIba jabyka
Wild apple t / / / / 10,0
Yibe KeKe t / / / / 1,0
Juniper oil
CMp3HyTa O0pOBHHIIA ; / 5.0 / / 8.0
Frozen blueberry
JIekoBUTO OHJbE
Medical plants t 3,00 3,40 3,75 4,10 4,40
MeriaBuHe yaja : 1,0 1,0 1,0 1,4 1,6

U3Bop: opuruxai (aHkeTa)

VY u3Bo3y npeosnaljyjy cBexxe u npepaljeHe medypke, a aCOpTHUMaH M3BE3CHUX

MIOyIIPOM3BO/Ia W (PUHAIHUX TMpousBoma octanux Bpcra HJIIIII je mesnaran. M3Bo3
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(uHATHUX TPOU3BOA Ol BPTama je KOHCTaHTaH, TOK H3BO3 CBEKUX Bprama 1 INCHIapKU
Bapupa. [Ipou3Boau ce M3B03¢ HA TPXKUIITA 3eMaJba uiaHuia EBporcke yauje (Uranuja,
Hemauka, ®paniycka u ip.).

TaGena 4. EneMeHTH €KCMOHEHLMjaJTHOT PErPECHOHOT MOAETa TPeHJAa KOIMYMHA (HMHAITHHUX
MIPOU3BO/Ia TUIACHPaHKX Ha Tpxkute Cpouje
Table 4. Elements of an exponential regression model of trend of final products placed to Ser-
bian market

IIpoc. roa.
1II cTOIa pacTa
pousBoa o 1
Product Ina Lin a) b L) R F vrg. annua
growth rate
%

CBex Bpram

. ~1.203,30) —4,48 | 0,600 | 4,49 | 0,933 20,14 60,04
Boletus edulis

CBerka ITucu4apka

. -1.412,81| —=4,75| 0,705 | 4,75 | 0,940 22,59 70,49
Cantharellus cibarius

MapuHHpaH! MIAMITHEBOHI

Marinated Agarions sp. 352,82| =5,24| 0,178 | 5,29 | 0,950| 28,01 17.76
Cupyn Goksuiie ~172,58] =5,09 | 0,086 | 5,11 | 0,947 26,12 8,63
Plantain syrup
Cupyn kopmuse 2371,06) 5,55 | 0,184 | 5,53 | 0,954 30,60 18,43
Nettle syrup
Cuphe e jabyke 256,79 -3,31| 0,131 | 3,39 | 0,891 11,49 13,09

Wild apple vinegar

Cuphe apena u mumnka

. -3.140,58| -3,31 | 1,567 | 3,31 | 0,886| 10,95 156,66
Cornus & dogrose vinegar

Mezn ~64,51| -1,33 | 0,033 | 1,38 | 0,624| 1,92 3,34
Honey

OcTaunit mHeibH HpOH3BOAH 3,73| 2,33 | 0,002 -2,15| 0,778 | 4,61 0,17
Other bees’ products

CwmpsiyTa Goposrnia 3.290,36| —0,55| 1,636 | 0,55 | 0,302| 0,30 163,65

Frozen blueberry

JlekoBuTO OMIBE

Medical plants —-189,90| -16,31| 0,095 | 16,42 0,994 | 269,70 9,53

MenraBune 4aja

. -255,88| —5,26 | 0,128 | 5,27 |0,950| 27,75 12,76
Mixture of tea

H3Bop: opurnnan

Lene ¢uHaNMHUX Mpom3BoAa Maso Bapupajy m3mely mpenyseha u ympaBo oBaj
MojIaTaK MOTBphyje CTaBOBe Mpey3eTHIKA O MOCTUTHYTO] KOHKYPEHTHOCTH TI0 IIeHaMa
Ha TPXKHUILITHMA, 32 KOja Cy TPEHYTHO 3aHHTEPECOBAHU.
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I'paduxon 1. [Inacman puHATHIX TPOU3BOAA HA HHOCTPAHO TPKULITE
Diagram 1. Sale of final products to foregin markets

Hajuenthu Bunx npomonuje (9 npenyseha) cy cajmoBu u usioxoe. Pekiname (0po-
urype, JIIH ¥ CJ1.) Kao Ha4MH IIPOMOLIMje KOpUCTH 5 anketupanux npeayseha. Takohe, 5
npexay3seha je HaBeno aa CBOje MPOM3BO/E MPOMOBHIIE Y YACOITUCHMA O 3PaBOj HCXPAHHU.
Cawmo 2 anketupana npeayseha mocenyjy HHTepHET cajT. JIMUuHE KOHTAKTE 32 IIPOMOITH]Y
kopucte 4 nmpenyseha, 10K HUjeTHO O] aHKeTHpaHKX Mpeay3eha He KopucT Mac-Menuje.
Jenno mpenysehe Bpmm nmpomornujy npeko kiacrepa , lllymanujcku nBer®, mrto mpen-
CTaBJba MO3UTHBAH MPHMEP OBAKBOT HAYHMHA YAPYXKHBama. [IpOMOIHjy yoruTe He Bp-
ure 2 npenyseha.

Juctpubyuuja pruHasHUX MPOU3BOIa 00aBJba Ce AUPEKTUM MyTeM (mponsBolau-
MOTPOIIIaY), aJli U CIOKEHUJUM KaHaiauMa (mponsBoljadu-Besernposiaja-Manonpoaaja-1mo-
Tpouray), npu yemy 3 npeayseha koprucTe HajjeTHOCTABHH]H KaHAJ TUCTPUOYIH]je (TTpo-
n3Bohau-norpomraun). Ocrana npeay3eha KopucTe CloXKeHUje KaHalle ITUCTPUOYIIH]je
(mpou3Bohau-MasIoNnpoaaja-nmoTpoIayn 1 Mpou3Bol)ad-BesIenposiaja-Maronpoaaja-mo-
TpOIIaYH), C 003UPOM JIa HE MOCEyjy pecypce 3a 00aBbamke CAMOCTAIIHE JUCTPUOYLIH]C.
OcuM TOra, OCJIoBamke My TeM nocpeaHuka (momahux u nHoctpanux gpupmu) omoryha-
Ba mpenysehuma 1a ce crienujannsyjy 1 pa3Bujajy OCHOBHE JICTaTHOCTH.

Baxehe crannapae n ceprudukare, xoju ce ognoce va H/IIIII, mocenyje 10 mpe-
ny3eha. HACCP (Hazard Analysis Critical Control Point) crannapn, koju npencraBiba
Hay4HO 3aCHOBaH CHCTEM KOHTPOJIE IIpoLieca IPOM3BOALE M JUCTPUOyLIHje mpexpambe-
HUX Ipou3BoAa, npuxsatuio je 9 npenyseha. Ocum HACCP cepruduxara, ankeTnpana
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npenyseha mocemyjy ISO 9000 u ISO 9001 ceptudukare, kao u IFS (International Food
Standard) ceptuduxat. Aranusupana npenyseha ve mocenyjy KOSHER n HALAL cep-
TU(HUKATE, KOjH Cy UM HEOIXOIHHU 3a OCBajarheé HOBMX TpPKHIITa, mpe ceera CAJl-a".
[puxBaTame cTaHmap/a MO3UTHUBHO je yTHLAJIO Ha MOCIOBakbe (GUPMH U JJOBEIO JI0 TI0-
Behama 00MMa POU3BOIKE, ITPOO0ja Ha HHOCTPaHa TPXKHINTA, TOO0JbIIAka KBATUTECTA
(uHATHUX TPOU3BO/IAa M CHPOBHHA, KA0 U J0 CTAOMJIHH]ET U CUTYPHH]ET CHPOBUHCKOT
cHab/eBama.

Kao npo0iiem ca kojum ce cycpehy mpuiinkom mociaoBama, 9 npeayseha je HaBeso
HEJIMKBHIHOCT KyTIala, Majia je of 3Ha4yaja i Hepa3BujeHocT TpxkuinTa y Cpouju. Hamara
ce 06aBJpa ,,1T0 UCIIOPYIH* M ,,Ha OJIOKEHO, a camo 2 mpeay3eha cy Kao HauMH HaIjIaTe
HaBeJa aBaHCHO Miahame. ABaHCHO IuTahame je HajloBOJBHM]A OIIIHja, jep oMoryhaBa
npenysehnma noOujame QUHAHCHJCKHX CpeEACTaBa, Koja he YIOXKHUTH y IPOHU3BOIILY.
[Mnahame ,,110 HCTTOPYIH“ U ,,HA OJIJIOKECHO ™ CY HELIITO HETTOBOJFHU|E BapHjaHTE, C 003HPOM
na cy npenyseha npunyhena na ynoxe concrBenu kanurtai. [Tpuiukom miahama ,,mo
ucnopyuu” npenyseha ogmax Bpiie nospahaj yjoxkeHux cpeactaBa u 0CTBapyjy npodur,
JIOK ce KoJ Iuiahama ,,Ha OJJIOKEHO  0Baj CErMEHT IOCJIOBamka OJJIaXKe Ha HEKO BpeMe,
najuemhe 30-90 nana.

Tab6eaa 5. SWOT ananuza
Table 5. SWOT analysis

S (strengths) - npegHocTH W (weaknesses) - ciiadocTu
S, - KBaJIMTET IPOU3BOAA W, - HEJIOBOJbHA H3BO3HA OPHjEHTHCAHOCT
s, - Onu3KMHa CHpPOBHHCKE 6a3e W, - HEJIOBOJbHO KOpUIINere KanaluTeTa

S, - KOHKYPEHTHOCT lleHa (pUHATTHUX TIPOM3BO/IA | W, - HECTICIMjaIn30BaHa PaiHa CHara

s, - IPUXBaTamkEe CTAaHAAPAA W, - KAPaKTEPUCTHUKE IIPOU3BOIA

O (opportunities) - mance T (threats) - onacHocTHn

0, - TIOBOJbHA JIOKanuja (OMM3HHA CHMPOBMHCKE . .
t, - HeJlojasTHA KOHKY PEHIIHja

0ase)
0, - TIOPACT TPAXKFIHE 32 OBUM MTPOU3BONMA t, - caba mojipIIKa apxKase
0, - IIPOIIMPEHE HAa HOBA TPKHUIITA t; - HEIOBOJLHO PA3BHjEHO TPHKUILTE

0, - IUpemHe NPOM3BOAHMX JIMHUjA M MAJETe | t, - HETMKBHIHOCT Kynana (mpo0JeMu ca Ha-
MPOU3BO/Ia MIJIATOM HUCTIOpyYeHe pobe)

H3Bop: opurnxan

3a uaeHTUUKAINM]y MIAHCH U OMACHOCTH W3 OKPYKeHa, OJHOCHO MPETHOCTH
n cnaboctu camor npenyseha xopumthena je SWOT ananuza (tabena 5). IIpexnoctn
oBHX npexayseha orienajy ce, MpBEHCTBEHO, Y BUCOKOM KBAJIUTETY ITpou3Boaa. Behuna
(66,67%) mpemy3eTHHKA JIAJI0 je MMO3UTUBAH OJTOBOP HA MUTAE /1A JIU CY KOHKYPEHTHU
no neHu Ha nomahem tpxumry, a 57,14% npeny3eTHuka cMaTpa Aa Cy KOHKYPEHTHHU

* KOSHER u HALAL cepTudukaTu cy 0 H3y3eTHOI 3Ha4aja 3a npuctyn Tpsxumtuma CAJl-a u
IIPYTUX 3eMaJba, Y KojuMa rnpeosialyjy jeBpejcke 1 MyCIMMaHCKe 3ajeIHULIE.
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Ha MHOCTPAHOM TPXKHUIITY. KOHKYPEHTHOCT IO LIEHH MPECTaBIba jOII jJEIHY MPEAHOCT
npenyseha. Takolje, Behinna npenyseha (66,67%) npuxparuia je HEKe Of CTaHIapAa y
obnactu ucxpane u HUIII. TToBospan reorpadcku moioxkaj M mopacT Tpaxkkbe 3a KBa-
JIUTETUHUM NPOM3BOAMMA OUOJIONIKOT ITOPEKJIa YHMHE TIOBOJbHE eKCTepHE (haKTOpe, KOju
YTHYY Ha MocJioBame npenyseha. Y ToMm cMuciy, o 3Hadaja Cy 1 MOryhHOCTH n3nacka
npenyseha Ha HOBa, Ipe CBETa HHOCTPAHa TPJKUIITA, y3 MPOIINPEHE NAJeTe MPOU3BOJA.

[Tnacman nmpousBoja yriasHoM Ha jomahe Tpxxumte (73,33% npenyseha), y3 He-
JI0OBOJBHO KopHIIheme MpepajHuX KamanuTeTa IpeACTaBibajy 3HauajHe caaboCTH Ipe-
nyseha. [Ipema pesynraTuma aHkeTe, eKCTEpHU (PaKTOPH, KOjH HETAaTMBHO yTHUY Ha I10-
CJIOBam-e Cy HeJlojaJiHa KOHKYPEHITHja U HeIOBOJBHO pa3BujeHo Tpxwumrre HIIIT.

Tabeua 6. [Ipoceune Bpexnoctn paxkropa SWOT anannze
Table 6. Average values of factors of SWOT analysis

Ipeanoctu Ilance Cnaa6octn OnacHocrtu
Strengths Opportunities Weaknesses Threats
Resyarrar 0,248 0,301 0,211 0,240
Result

H3Bop: opurunan

Resynratn A’WOT ananuze (Tabena 6 u rpadukoH 2) moka3yjy Ia eKCTepHH 110~
BOJPHH (pakTopu (IIAHCE), MMajy Haj3HAYAJHUJU yTHUIQ] HA IMOCIOBAKE MOCMATPaHUX

MPEIHOCTH
0,400

0,300

OIIACHOCTH | }

ciraboctu

I'paduxon 2. AWOT ananuza
Diagram 2. A’WOT analysis
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t; - HeJmKBIh/:(HOCT Kymana (IpoOIeMH ca HalIaToM)

0JEHO paSB#[jeHO TPIKULLITE

t -: cimaba nonpqma JpKaBe

HeJ‘l(])_] anHa KOHKypeHI_IHJa
L, O - mmpen,e npomBoz{an JIMHHja U [ajieTe IPOU3Boja
e E—— 03 - npomnpen,e Ha HOBA TPXKHUIITA

W2 -:HCHOBOH:HO 'p(opmnher-se Kamnanurera
4 Hemonomna I/IBBO3Ha oij €HTHUCAHOCT
S 4 " le{[XBaTaH:C CTaHuap,ua
S3 J KOHKypeHTHDCT IeHa (anam-mx IIpou3BOAa
Sy JI 6oraTcTBo CI[/IpoBI/IHCKe 6aze
- KBaJmTtIET TIpOU3BOAA
0,09
I'paduxon 3. I'paduuku npukas pesynrara A’WOT ananuze
Diagram 3. Graphical presentation of results of A’WOT analysis

npenyseha. Behu 3Hauaj oBuX GakTopa HajBEpOBATHHU]E CE MOXKE 00jaCHUTH YNECHULIOM
na mocMarpana mpeayseha Tek Tpeba Ja CTeKHY HCKYCTBO U TPAJHIIU]y Y MOCIOBAY
(cBa cy ocHoBaHa y mocienmux 10 roguna). Takole, moBehano WHTEpecoBame Kymara
U CMambCHhe TPrOBUHCKHUX OapHjepa MpyiKajy MoBoJbHE MOI'YNHOCTH 33 MPEBA3HIIAKCHEC
CHOJBHUX IPETHU nocioBamy npeayseha. Ouemwenn pakropu SWOT anasnuse, 0lHOCHO
pesyataru A’WOT ananu3se npukasanu cy Ha rpagukony 3.

Iopact Tpaxie 3a HJIIIII u moBosbHA JloKalkja npeny3eha nMajy UACHTHYHY
BpenHocT (0,086) u Hajeehn yTHaj Ha nocioBame npenyseha. HekBanudukosana pagna
CHara M KapakTepHCTHKE IIPOU3BOJA (J1aka KBapJbUBOCT, 3aBUCHOCT OJ] KIIMMAaTCKUX yC-
JIOBa, UT/.) O/l HajMamer cy 3Hauaja (0,048). [Ipeayseha 6u cBakako Tpebaio ja HCKOPUCTE
MTOBOJBAH Teorpad)CKU MOJI0Kaj 1 OOTaTCTBO CHPOBHHA, YHja je BpennocT 0,086 u 0,061,
kao u noBehany Tpaxmwy 3a H/IIUII u ma 6yxyhe mocrmoBHe cTpareruje mpexyseha yemepe
Ka IPOLIMPEHY aCOPTHMaHa U 0CBajarby HOBUX, IIPE CBEra MHOCTpaHuX TpxkuiTa. [lope-
heme Bpennoctu pesynrara A’WOT ananuze omoryhasa sakiie onpenesbemhe MEeHall-
MEHTa O HapeJHUM IOCIOBHUM M MapKEeTHHIIKUM CTpaTernjama mnpenyseha.

4. TMCKYCHJA

Kana ce mocmatpajy enementu mapkernara HJIIIII, BaxHO je neTepMUHUACATH
BpCTE IPOM3BO/A, IEHY, HAYMHE BPIICHa TPOMOIIH]E U CII0KEHOCT KaHaja JUCTPHOyLIHje.
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Haj3nauajaujn puHAIHE MIPOU3BOAN aHATM3UPAHUX Mpeny3eha cy cBexe u mpe-
paheHe meuypxke, Me ¥ JIKOBHTO OMJbE M AWBJBH TUT010BH. OBH MIPOU3BOIH CE U Y JH-
TepaTypu o3HauyaBajy kao Tpagunuonaran HJIIIT (Chamberlain et al., 1998, Ade-
poju, Salau, 2007, Pettenella et al., 2006).

Heka on aHanu3upanux npeayseha y CBOM acopTuMaHy Moceyjy mpou3Bo/ie Koju
1o cajia HUCy o3HadeHHW kao TunuaHu H/IIIII. HeomxoxHa je mogpmrka u moaCcTUIA] Ap-
JKaBHUX WHCTUTYIMja pa3B0jy HHOBATHMBHUX aKTUBHOCTH Tpeay3etnuka (Weiss, Ra-
metsteiner, 2005) u omoryhu mracMaH HEeTpaIUIIHOHAHUX TPOU3BO/Ia BaH I'PaHUIIA
CpOwuje kako 6u ce nmoBehana kKoHKypeHTcKa npeaHoct. M npyru npenyseTHunu Ou Tpe-
0aJio na, y nuiby nosehama npoduradriHOCTH, pa3Bujy Behy audepeHujanujy npous-
BOJIa U JIa yCMEpe CBOje MOCI0Babhe Ka Kpenpamwy HHOBaTHBHUX mpou3Boja (Pettenel-
la et al., 2006), rie ce y mpBOM pely MUCIIH Ha aJicKBaTaH Ju3ajH ambaiaxe, ,,on-line®
NpO/Iajy M Kpeupamwe MPOM3BOAa KOjU HHUCY JOCTYIHH Ha HamieMm Tpxumty. [lopen
WHOBATHBHOCTH, O]l 3HAYaja 3a pas3BOj MPOU3BOJA je U TOYCTHH KamuTasl mpeayseha
(Tieguhong,Ndoye, 2004), 0AHOCHO IPUCTY I TOBOJbHUM KPEIUTHMA Ca CyOBEHIINO-
HUCAaHMM Kamarama, jep npeayseha TpeHyTHO y MPOIIKMPEHY PENPOAYKIIH]Y yIIaBHOM
yIIaxXy COTICTBeHA (PMHAHCH]CKa CPEICTBA.

Amnanmusupana npenyseha cy KOHKypeHTHa MO IIEHU MPOW3BojJa Ha JomaheMm u
CcTpaHOM TpPXHIITY. KOHKypeTHa IleHa je MOCTHI'HyTa BUCOKHM KBaJHTETOM INPOH3-
BOJIa M MOBOJBHOM JIOKanHjoM mpenyseha, oqHOCHO mAocTymHOmrhy cupoBuHe. Panmja
nctpaxnBama (Keca et al., 2009) mokasyjy 1a Ha KOHKYPEHTHOCT II€Ha, TOpe/I KBAJIH-
TeTa MPOM3BOJA, YTHYIE U HIKA IieHa panHe cHare y Cpouju. Mnak, moTpedHo je opra-
HU30BaTH OOYKY 3aIllOCIICHHX, y LUJbY 00Jbe MIPOAYKTUBHOCTH ¥ KBaJIUTETa paja, ¢ 00-
3WPOM Ja HECIICLHMjaTH30BaHOCT pajHe CHAre Koja MpeacTaBiba jeIHY Ol HEraTHBHUX
KapaKTEePUCTHKA ITOCIOBAbA.

Behuna ananmmsupanux npeayseha kao HaYMH MPOMOIMjE KOPUCTH IOCETY U
IIpeNCTaBIbabe Ha CajMOBUMA U M3JI0’k0amMa. J[pyru BUI0BH IPOMONIH]jE CY YaCOIIHCH O
3]IpaBOj NCXPAaHU, HHTEPHET MPOMOIIH]ja, capajimba ca KiactepoM , [llymanujckn nuser” n
nuyHu KoHTakTh. [punu (Greene, 1998) kao Haunae nmpomonuje H/IIIT HaBonu pe-
KJIaMUpame y HOBHHaMa U oceTy u3noxoama. Kayia cy y nuramy cupoBrUHE, KOHKYPEH-
LIMja y OBOM CEKTOpY HHje pa3BHjeHa 1 3aT0 HeMa noTpe0e 3a MHTEH3UBHUJUM PEKJIaMU-
pameM. Mnak, ayTop ucruue aa je KOHKypeHIMja pUHATHUX [TPOU3BOJA O JISKOBUTOT
1 apOMaTHYHOT OMJba BeoMa JI00pO pa3BHjeHa MIKPOM CBETA U Jia IPOMOIIH]ja PEACTaB-
Jba BUTAJIHY KOMIIOHCHTY IIOCJIOBamka YYCCHHUKaA Kpajrber HUBOA MApKCTUHLIKOT JIaH-
na (Greene, 1998). [Tosesuame HJIILII u pypasiHor pa3Boja, OMHOCHO pa3Boja arpo-
Typu3Ma, kao jenan ox HaumHa npomonuje HJIIIIT naBone Pettenella u Kloehn
(2007) ma mpuMepy meuypaka u3 uraiaujaHcke obmactu boprorapo. Mctu ayropu, kao
MoryhraocT mpomoninje HJIIITI, cnugHO MpeTXOMHO MUTHPAHUM ayTOPUMa B Pe3yiTa-
THMa TO0OWjeHUM HCTPakKMBarh-eM, HABOJE TTOCETy CajMOBHMA, M3JI0KOaMa U Myjarama.
Wnak, mpexy3eTHUI y odnactu neHTpairae CpOuje HICY y TOBOJbHO] MEPH IIPETIO3HAIH
3HA4aj yMO3HABaba IIMPEr TPXKHUINITA ca IIPOU3BOINMA KOje Hy/ie, HUTH YHHE HANope aa
mo00JbIAjy CHTYaLIH]y.
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Hajkpahu xanan guctpudynmje (mpon3Bolad-moTpomadn), Hako penak Kaaa ce
rosopu o HAIIT (Keca et al., 2009), mpucyTaH je y MapKeTHHIIKAM aKTHBHOCTHMA
Tpu npenyseha. Umak, sehnna mpexyseha cBoje mponsBoze mompema 10 Kpajlbux Io-
Tpomiada npeko nomMahux m MHOCTpaHWUX (GUPMH CIICIHjaTU30BaHUX 32 OBE JICTATHO-
ctu (Manonpoaje u Beyenpoxaaje). JAuctpuOynuonn KaHalu mpou3Bolad-Manonposa-
je-moTpomay u npousBolad-Benenposaje-Manonpoaje-noTpomay cy u y JIUTEepaTypu
OTIHMICaHM Ka0 HAYWHU AUCTPUOyIHje puHaHNX mponsBona (Greene, 1998, Neumann,
Hirsch, 2000, Pettenella, Meso, 2009). [locpenoBame crienujaan3oBaHuX GUPMH
OJl U3Y3ETHOT je 3Havaja 3a mpuctyn Tpxkumty (Marshall et al., 2006), c 063upom na
OHE Moceyjy 3Hama ¥ KanaluTeTe HeOnXoaHe 3a epukacaH mpodoj Ha TPIKUIITE U OJIaK-
IIaH IIPUCTYII ITOTPOIIadYUMa.

Kao najuernrthu npobiemMu y nocioBamy npeay3eha youeHu cy: TEIIKH TEPEHCKU
YCJIOBH, 3acTapelie IPOU3BOJHE JIMHH]jE, HeAOCTaTaK KBaJu(uKoBaHe pajHe cHAre, 0Co-
OWHEe Mpon3BoOIa, HECTPYUHO KOpHUIIThermhe IECTHITH/Ia ¥ 3aBUCHOCT HabaBKe CHPOBHHE O]
KJIMMATCKUX ycioBa. Jlo CIMYHUX pe3ynTaTa JJOBEJIO je HCTPaKUBabe KOje Cy CIIPOBEIH
Pettenella u capamguunu (2006). BaxkHa HeraTMBHA KapaKTEPHUCTHKA MPOU3BOIHOT
mporeca, Koja 6 ce Moria yomaxuTu passojem Tpxkumrta HJIIIT n moxcTrnamem pas-
BOja KOHKYPEHTOCTH Ipeay3eha, je HelojarHa KOHKYPEHIIH]a.

5.3AK/bYUYIIN

AHanu3oM 100MjeHuX HojiaTaKa, JoIIo ce 10 cieaehux 3akibyvaka:

— mpepaja u IiacMaH JICKOBUTOT OKJba U IMBJBUX ILIOJI0BA CY CIIa0Hje 3aCTyIJbe-
HH y OJJHOCY Ha IIpepaay U IPOMET IVbMBA U IPOU3BOAKY MENA;

— [0CTOje BEJIMKE pa3iifKe y CTerneHy Kopuinhema npepaanux kananurera (kpehe
ce o1 5% 3a mpepany munka 10 100% 3a npepaay Bprama);

— MopeJi LIMPOKOT aCOPTUMAaHa MPOM3BOAA, KOjU KapaKTepuIlle aHaIM3upaHa rnpe-
nyseha, y mOHyAM Cy MHOBAaTUBHU MPOU3BOAH (yJbe MIIaBe KJIeKe, CHPYT OOKBH-
I1e U KOTIPMBE, CHphe ApeHa U MINIKa);

—y TOpacTy je OTKYII JICKOBUTOT OMJba M HIYMCKHX IJIOAOBA (IPOCEYHa TOAMII-
Ba croma pacta 54,1%) u nucudapke (pocedHa TOAMINBA cTona pacta 98%),
a MOXKE c€ IPETIOCTABUTH J1a j€ Pa3JIor TOME OAyKa MEHalIMEeHTa mpeqy3eha
0 IPOIINPEkY ACOPTUMAHA Y CKJIay ca 3aXTeBHMa TPXKMIITA, Al j& y3pPOKe
OBAaKBOT TpeHJa MOTPeOHO AETaJbHM]E Pa3jaCHUTH CIPOBOhEHEM MOCEOHUX
HCTPaXUBamba;

— IJIACMaH IOJICHA ¥ OCTAJINX MUEITUIBHX IIPOU3BO/IA j y OTTaJjarby y HOCMAaTPaHOM
nepuoxny (mpocedHa rogumima ctona pacta —0,17%), mro ce Moxe oOjacHUTH
CMambEeHUM 3aXTEBHMa TP)KHIITA 32 OBUM ITPOU3BOINMA;

— npeny3eha cy HeTOBOJbHO N3BO3HO OPH]EHTHCAHA, HAKO je TPUMETaH IOPaCT 13-
B03a OOPOBHHUIIE, CBEXKET BPrama 1 JINCHYapKE;

—y cknanxy ca moBehanom Tpaxkmom 3a HJILUII, Behwra mpemyseha HamepaBa nma
MIPOILIMPH TPOU3BOJHE KAaAIMUTETE Y HAPEIHUX II€T TOJUHA;
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—nocTojeha mpoMonHja MPON3BOA C€ MOXKE OICHHTH Kao He3aJ0BOJbaBajyha,
Jjep aHKETHPaHU MPEIy3eTHULIN HUCY I0OBOJBHO aHATA)KOBAHU Y OBOM CETMEHTY
MOCJIOBamka, HUTH yBHl)ajy 3Ha4a] U HEONXOJHOCT MHTEH3MBHUjET peKJiaMupa-
Ha [POU3BO/IA, Y 1I1Jby NoBehamba KOHKYPEHTCKE IIPEHOCTH;

— HEMOBOJbHA CKOHOMCKA cuTyalija y Cpouju y3poKoBaja je HeJTUKBHIHOCT KY-
naa, mTo aHaJIM3MpaHuM Tpeaysehrma cTBapa rmpodiiemMe ca HarjIaToMm;

— €BUJICHTHA je 1oTpeda 3a NOBOJFHUM KpelnuTUMa, KojuMa Ou ce oOHOBuMIIA 3a-
cTapelia MeXaHu3aluja;

— pesynrarn A’WOT ananuze 1oBoje 10 3akJbydKa J1a Hajsehu yTHIiaj Ha mocio-
Bame npeaysecha nmajy moBosbHE eKcTepHHU dakTopu (MOTYhHOCTH), jep je B’u-
xoBa ykynHa BpenHoct 0,301.

VIHTEeH3UBHHUjUM MapKeTHHIOM Tpebao OM yTHLATH Ha II0JU3ake CBECTH IOTPO-
mraya y CpOuju 0 IOCTOjarby ¥ KBAJIMTETY OBUX ITpou3Bosia. CBakako, BUILE NaXKHE Tpe-
0a MOCBETHTH TPOMOLIMJU MTPOU3BO/JA KOJU Cy C€ HEJAaBHO T10jaBUIIM HA TPXKUIITY, Kao
U MPOM3BOJA 3a KOjuMa je KoHcTaToBaHa noBehana Tpaxma. EdukacHuja nmpomoiruja
HJIIIT cBakako Ou 1oBesa 10 pa3Boja qomaher TpyKUIITa U Iy HOT KOpUIhema bUXOBUX
noreHnujana y Cpouju.

3axBaJIHMLA: AYyTOpH Ce 3aXBaJbyjy 3al0CIeHUMa y MUHUCTApCTBY XKHUBOTHE CPEAMHE U NPOC-
TOPHOT IIJIAHHPaka, MUHUCTAPCTBY NOJBOIPUBPEE, IIyMapCTBa M BOJIOIIPUBPE/IC
- YrpaBu 3a mryme u 3aBojy 3a 3alITUTY MPUPOJIE HA YCTYIJBEHUM CeKYHIapHUM
nojanuma.
Hanomena: Pax je punancupan cpeacteuma mpojexra 20033 - TexHomOMmKY pa3Boj ,,[exHoaorHja
MIPOM3BOAKE U CaAHe HAMEHCKOT CaJHOT MaTepHjaja y MOUIyMJbaBamy Jerpaaupa-
HHUX TepeHa” MUHHUCTapCTBa 3@ HAYKY M TEXHOJIOLIKH Pa3Boj.
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Jelena Nedeljkovié¢
Ljiljana Keca

ANALISYS OF MARKETING MIX ELEMENTS OF NON-WOOD FOREST PRODUCTS
IN CENTRAL SERBIA

Summary

Non-timber forest products (NWEPs) are a traditional source of income for households in
central Serbia for generations. This research focuses on small and medium enterprises, which deal
with NWFPs and their marketing activities.

Various scientific methods have been applied, but primary role included methods used in
study of marketing, and both AWOT and SWOT analysis. A’WOT analysis (Analytic Hierarchy
Process in SWOT analysis) is hybrid combination of Analytic Hierarchy Process (AHP) and clasic
SWOT analysis. In this reasearch, AHP was replaces by SMART method, which is simmler for use
and makes clearer comparation of SWOT factors. Survey was conducted in central part of Serbia
towns of of Kraljevo, Kragujevac, Krusevac and Gornji Milanovac). Total number of 15 enterprises
has been interviewed and collected data are for the period 2004-2008.

Enterprises averagely underuse its production capacities. Maximum capacity utilization is
in the enterprises that processed mushrooms (98%). Main final products are fresh and processed
mushrooms, honey, wild, medical and aromatic plants and forest fruits. The results shows an in-
crease in purchasing all kinds of mushrooms, where the most substantial increase is purchasing
of chanterelles, with an average of 98% per annum. Only 6 of 15 analyzed companies export their
products, mainly to European Union market. Enterprises are competitive in prices on domestic and
foreign markets. Most of the enterprises promote their products through fairs and exhibition. One
enterprise promotes its products through cluster “Sumadijski cvet”, which represents good exam-
ple of this type of association. Distribution channels mainly consist of producers- retail- wholesale-
final consumers, while 3 enterprises use direct sale (producer-consumer) to distribute its products.
Most of the enterprises accepted HACCP or some other standard of food quality and entrepreneurs
reported positive influence of these certificates to theirs business.

Main problems which occur are: payments, lack of qualified employees, specific charac-
teristics of product, as well as difficult field conditions, unfair competition and lack of government
support (favorable loans and subsidies).

Richness of biodiversity of central Serbia, long tradition in collecting and use of NWFPs
in this area and increased demand for NWFPs in foreign markets are good potential for further
development of NWEFPs sector.

According to the results, processing and marketing of medicinal plants and wild fruits are
under-represented in relation to processing and sale of mushrooms and honey production. Also,
beside traditional NWFPs, companies offer innovative products, such as oil of blue juniper, plan-
tain and nettle syrup and cornus and dogrose vinegar.
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Current product promotion can be evaluated as unsatisfactory, because entrepreneurs are
not engaged enough in this segment of business. A lack of marketing activities followed by lack of
financial means, underdevelopment of domestic market and often insolvency of buyers consistently
constrains SMEs in developing business and increasing profit. The best possibility to overcome
these obstacles is more aggressive and effective use of marketing tools in the future.
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